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Impartner is the partner ecosystem management Trusted by Industry
solution built to drive smarter, faster revenue. Leaders. Designed for
Automate partner onboarding, marketing, deal What’s Next

registration, and engagement, while powering every
move with real-time partner revenue intelligence.
Simplify partner operations, scale engagement, and
transform your program into a connected ecosystem
that drives measurable partner growth.

Impartner is a Leader in G2's Partner
Management + Ecosystem Platform Grids.

Millions of partner users worldwide trust
Impartner to power their ecosystems.

See Impartner in action.

Customers achieve payback on their
Impartner investment in under 6 months.
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Understanding the
Partner Journey

Impartner’s partner revenue orchestration platform
allows you to manage, optimize and accelerate
every aspect of your partnerships from recruiting
to cooperative marketing and selling, to managing

the performance of your partners, resellers, Manage Pipeline Sell
Lead Distribution Asset Library
and distributors. Deal Registration Co-branded Collateral
Multi-Currency CPQ Integration
Generate Demand
Partner Marketing
Train & Enable Automation (PMA)
Training Marketing Development
Partner Funds (MDF)
Competencies Partner Marketplace
Referral Management
Recruit Enroll Onboard Measure Engage &
Partner Partner Activation Analytics Communicate
Marketing Application Journey Analytics Studio News on Demand
Automation Terms Orchestration ROl Dashboard Social on Demand
Management
Plan & Optimize Motivate & Reward
Business Planning Program Compliance Manager
Orchestration Studio Rewards Management

We're really able to create a

360-degree view of a partner, right

from the beginning all the way through ‘ ‘ If you want to make more money and
to when they're a fully-established, you want to do it through the channel,

fully-fledged partner of ours.” you've got to have Impartner.”
Steve Newton, Director, Partner Operations Sam Valme, Senior Director of North America
and Enablement, Moody’s Channel Sales, AvePoint

‘ ‘ Impartner is the perfect solution for It's our partners’ one-stop shop. It's
just about every company that has everything that they need at their
an ecosystem that they're going to fingertips. The tool is just so robust,
market with.” and it really helps set the standard.”
Stephanie Zembal, Senior Manager Anthony Moy, Partner Experience Manager,
Channel Marketing, Palo Alto Networks Mambu
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